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 This paper investigates how cooperative financing of micro scale firms 
relates to the development of desirable outcomes of micro scale enterpris-
es. A multi-stage sampling approach was used to select 225 micro entre-
preneurs. Primary data were collected from cooperative based micro 
firms using a structured questionnaire. Descriptive statistics and correla-
tion analysis were used. Data collected covered information on micro 
firms and entrepreneurs’ characteristics, volume of finance and employ-
ment band. The results of data analysis show no significant relationship 
between cooperative credit provided to micro scale firms and their em-
ployment band. Increasing effort in the area of business cooperative 
management for effective delivery of funds is suggested. 
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1. Introduction 

The increasing interest to study and understand the business dynamics of micro 
scale enterprises is on the rise. This is largely due to the perceived social and 
economic relevance they have on the various sectors of the economy in both 
developed and developing nations, and impose on the economy and diverse sectors of 
emerging nations. Characteristically, micro enterprises are defined with employment 
capacity of not more than 10 persons (Lortie, Nadeau & Vezeau, 2016); with known asset 
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value that is less than 13,000 US dollars exclusive of land and buildings (CBN, 2014). 
They are also managed, in general, as sole proprietorship business. Despite the 
seemingly limited scope in terms of job creation, the micro enterprise is more 
distributed among the poverty ridden individuals, regions and populace in developing 
nations. Its impact in terms of economic, social and political relevance is 
disproportionately higher than the size of its enterprise (Young, 1995). For instance, 
about 36,994,578 micro enterprises are distributed across geographical states in 
Nigeria and generating 57,836,391 jobs for 35,245,162 males and 22,591,229 females 
in different economic sectors (NBS & SMEDAN, 2013). In spite of these, the micro 
scale end of the wide spectrum of existing businesses has received restricted attention 
from academic researchers. The economic features of this business sector have 
remained a blind spot in the literature. Owing to their collaborative role in the 
development of large scale businesses, employment generation, social development 
and capital accumulation, they merit increased scrutiny and continuous attention.  

The micro scale enterprises are designated as a level of business establishments 
with ‘extremely small amounts of capital investments and labour employed’ (Young, 
1995). They are expected to serve local market using simple business management 
structure. Owing to their supportive contribution to the development of larger scale 
enterprises, employment and industrial development, continuous growth and 
performance of micro scale enterprises deserves increased attention. But, potential for 
increased growth and performance of the micro scale enterprise is limited by stringent 
financing options (Osotimehin et al., 2012) and the relevance of any firm to any 
economic support interventions depends largely on the flow of funds. Thus, the 
finance function of any form of business is needed to support the needs and 
successful performance of such businesses.  

Most micro scale businesses in developing nations exist with low rates of 
business survival. This is due to poor financing of micro enterprises in those 
countries. Financing micro enterprises to boost their development is therefore 
considered part of the necessary pathways to poverty reduction and the overall 
economic development in evolving countries. In the presence of dwindling financing 
opportunities from options like formal bank loans, grants and family sources, the 
prospects of cooperative financing to develop micro scale businesses is therefore very 
germane. However, existing studies, research and policy outlook have paid limited 
attention to the possible contribution of cooperative financing to micro scale 
enterprises. Focus has largely been shifted to micro finance institutions of banks with 
stringent financial conditions, and debt financing that could be inimical to the growth 
of micro business enterprises. As stressed by Kirimi, Simiyu and Dennis (2017) the 
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existing financial windows are largely opened to larger business enterprises through a 
formal system and with credit conditions that are too rigid for the immediate growth 
of small business firms. This makes the micro business enterprises largely dominated 
by individuals with high level of economic exclusion. The notable burden of other 
sources of finance positioned cooperative financing which thrives largely on equity 
financing (Keri, 2015) as a viable option.  

Cooperative financing is notable for the role played by patrons in the acquisition 
and use of capital in the micro scale enterprises. It spans the credit amount obtainable 
for businesses (Boland and Barton, 2013). With non-existence of strict access to 
finance by members, availability of funds through cooperative financing is crucial for 
both short and long run purpose of micro scale businesses (Onaolapo and Oladejo, 
2011). This suggests the relevance of cooperative financing as a viable option to 
improving the performance of micro scale enterprises.  

Evidence from the Nigerian statistical office (NBS and SMEDAN, 2013) 
showed that the share of cooperative financing in the distribution of microenterprises 
and based on their source of capital is up to 7.34%. However, the share of cooperative 
groups in the establishment of micro enterprises stood at an average of 34,956 micro 
enterprises in the country. Notwithstanding the existence of several financing options 
(personal savings, bank loans, family source, and grants) available for micro 
enterprises, the latter cannot access loans greater than N500,000.00 (1,369.86 US 
dollars). Also, the maximum repayment period available for micro enterprises is one 
year as against five (5) years options for small and medium enterprises. This 
constricts business diversification options for micro entrepreneurs. Owing to the 
challenges inherent in financing micro scale enterprises and the need to survive harsh 
economic conditions, a number of micro entrepreneurs in Nigeria formed business 
cooperatives to harness financial opportunities needed to fund their micro business. 
Despite the existence of relatively large numbers of empirical studies on micro 
businesses and existing financing strategies, little is known about the possible role of 
cooperative financing in driving the sector. The existence of effective financial 
strategy is needed for sustainability of any form of business. More important is the 
selection of an appropriate financial model for cooperative business, largely due to its 
peculiarity.  

This study therefore aims at determining how cooperative financing of micro 
scale firms relates to the development of desirable outcomes of micro scale 
enterprises in Lagos State, Nigeria. It seeks to validate the characteristics of micro 
scale firms in the midst of existing economic challenges in Nigeria; the employment 
band of the enterprise as one of the expected roles of the micro scale enterprises, the 
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volume of finance provided by cooperatives to support micro firms and the existing 
relationship between the finance made available by cooperatives and the employment 
band of the firms. The rest of the paper is divided into four sections. Section two 
focuses on the review of literature and past studies. Section three centers on 
methodology, section four focuses on results and discussion and the last section 
focuses on conclusions. 

2. Literature Review 

A cooperative based business is unique owing to its emphasis on the peculiar role 
of patrons (members) and the associated relationship with ownership, membership and 
customer attributes. Research in cooperatives finance is linked to the principle of 
‘competitive yardstick’ which noted the possibility of cooperatives making available 
financial benchmark needed to offset existing market power that characterized investor 
oriented business firms (Boland and Barton, 2013; Nourse, 1922). The principle is 
generally dubbed a competitive ‘cooperatives pricing products and services’. Its 
primary feature as low cost providers of goods and services for enterprises for the 
overall benefit of members highlight the competitive yardstick principle. 

Cooperative financing has been hinged on a number of comparative factors that 
are linked to core business financing. Some of these as indicated by Barton (2004) 
include capital access, stock appreciation and liquidity. Other forms of cooperative 
financing identified in the study of Dahlgren (2008) include usage of what is termed 
‘board approved income distribution policy’. The policy involved fund retention since 
the concept involved non-distribution of a larger portion of income sourced by 
patrons as retained and cash patronage. Although the non-distribution of funds is 
contentious from the perspective of the general framework of cooperative financing 
model, it points to some of the ongoing deviations from the traditional cooperative 
financing system. Feinberg (2002), through the analysis of differences between bank 
and credit cooperative on interest rate of unsecured credit, found that the credit 
cooperative as a competitor would bring down the level of interest rates of banks. 

In cooperative financing, certain practices are considered necessary for the 
attainment of financial objectives. These factors as enunciated by Barton (2011) 
include (i) cost efficiency, price and service competitiveness, profit orientation with 
strong balance sheets, (ii) creativity in income distribution, (iii) investment in 
productive resources, (iv) utilization of balance sheet management to benefit patrons, 
(v) calculation of ‘‘strict redemption budget for revolving equity class’’ and (vi) 
fitting a finance strategy to custom that is consistent with cooperative finance 
principles and circumstances. 
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Like other business models, cooperative theory starts with the concept of profit 
maximization. It however differs in its specific objective of maximizing both the 
members combined profits from the firm business and the share of profit from the 
cooperative entity. A very early study of the theory of cooperative highlighted by 
Emelianoff (1942) relates cooperative business to market conditions which is 
analogous to maximization of cooperative profit. Of importance however, is that 
firms under a cooperative umbrella do not affect the market price for commodities or 
inputs. This leads to the argument of Boland and Barton (2013) that firms under 
cooperative are no different from investors’ based firms with respect to the goal of 
profit maximization. The cooperative is notable for aligning its business with the 
requirements of the customers who double as owners and patrons. 

The fundamentals of cooperative financing have evolved over the years with 
changes in the global financial structure. As a form of business, the cooperative 
financing model operates primarily to benefit members-patrons via marketing 
transactions especially input-output buying and selling, as well as distribution of 
patronage earnings from resulting transactions (Barton et al. 2011). Based on the 
principle of cooperative financing, it is important for business firms to sustain 
sufficient risk capital as equity alongside short time liabilities and long term debt. 
This is expected to ensure existence of adequate finance assets and stability (Kirimi et 
al, 2017; Boland and Barton, 2013). 

Although literature on the supportive role of cooperative financing in the 
development of micro scale enterprises is limited, the existing few including Allen, 
Qian and Xie (2018) categorized the cooperative source of funds as a form of 
informal financing of businesses. The existence of this source of finance is largely 
hinged on bank and market failures for small businesses. The expectation is that 
businesses that have linkage with social groups and networks can ensure successful 
business relations relative to others. In China, Allen, Qian and Qian (2005) found 
cooperative financing, defined as informal financing options, to be a key driver of 
support for private businesses. Due to the very small economic nature of micro scale 
enterprises, their inability to obtain funds for businesses from formal financial 
institutions may be a problem. Subsequently, as supported by Brandt and Li (2003), 
the possibility of resorting to an informal source like a cooperative may be higher. 
More importantly, a contractual obligation in cooperative financing is not usually 
enforced with a formal legal system in a country (Ayaggari, Demirguc-Kunt & 
Maksimovic, 2008). 

While investigating and analyzing cooperative finance in rural China, Ismail and 
Xianhua (2013) found non-existence of cooperative financial institutions to be 
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inimical to growth and development of local businesses in the communities. Rural 
credit cooperation was found to account for variation in growth of different 
communities in rural China. Cooperative financing threshold and channel were 
identified as possible limitation to successful rural business activities. 

The financial regulatory body in Nigeria, Central Bank of Nigeria (CBN) (2014), 
categorized microenterprises to include ‘‘agricultural value chain activities, cottage 
industries, artisans, services to hotels, schools, restaurants, laundry, renewable energy, 
trade and general commerce and any other income generating enterprises as may be 
prescribed by CBN’’. 

Empirical research efforts focusing on cooperative financing and micro scale 
enterprises are limited and mixed. On the one hand, a number of authors have mixed 
up micro scale enterprise with small and medium enterprises, whereas the gap 
between the groups is wide. On the other, the term micro credit financing is 
considered to be same as financing micro scale enterprise by a number of studies 
including Oladejo (2013). Whereas microcredit is a generalized financial term to 
describe provision of loan to all forms of businesses especially those considered small 
and micro in nature and operation. Micro scale enterprise is a special case of very 
small business with peculiar characteristics such as a very limited number of 
employees, loan capacity and extremely low capability to meet formal financing 
requirements. Also, Oladejo and Oyedele (2014) focus another piece of research work 
on the effect of cooperative societies and microfinance banks. The existing 
relationship between the two was investigated with respect to credit delivery 
efficiency. While a positive effect of cooperative financing and microfinance banks 
interventions in relation to credit service delivery was established, the study did not 
relate their measurement to any categories of enterprises.  

In an earlier study, Aribaba (2012) examined the effects of cooperative fund 
provision to small scale businesses. Using a descriptive research approach, a positive 
effect of the cooperative fund was found on the development of small businesses. The 
question of whether the same result could be achieved with micro businesses however 
remains unclear. The relevance of cooperative finance to stimulate economic growth 
is supported by Wangjun (2003). He found significant support for rural based 
businesses thriving under rural credit cooperatives in China. Also, the possibility of 
cooperatives financing in credit terms and credit accessibility affecting the 
performance of cooperatives is suggested in the findings of Byaruhanga (2013) in 
Rwanda. Positive relationship was established with credit accessibility being the most 
significant. Similarly, the financial structure of businesses and the performance 
outcome of firms under finance provided by cooperative was found to be better in 
Nigeria (Akerele and Adekumbi, 2018).  
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Despite all this, the potentials of cooperatives raising the business outcome of 
firms, important factors such as the structural and financial elements are considered 
essential to attainment of benefit from cooperative financing (Kassali, Adejobi, 
Okparaocha, 2013). Young (1995) in his analysis of the links between financing and 
usage of capital by micro scale enterprises found significant variation in the pattern of 
financing micro scale businesses due to the actions of larger bourgeoisie in the 
cooperative society. The extant literature alludes to a wide gap in the specific 
assessment of cooperative financing of micro scale enterprises. A possible mixing up 
exists in the classification of what could be defined as micro and small businesses, as 
numbers of literature sources group together the two enterprises and later focus on the 
small business sectors. 

3. Methodology  

3.1. Research Design and Sampling Frame 

A descriptive research survey design was employed for the study. The study uses 
information from a 2013 baseline survey of SMEDAN and the National Bureau of 
Statistics collaborative survey. The survey was the last conducted by the Apex 
statistical office on micro businesses and others. The survey positioned Lagos State as 
the business base to the highest number of micro enterprises in Nigeria with a total 
number of 3,224,324 micro scale enterprises. Thus, we purposively selected the state 
for the sample. We chose cluster sampling where micro scale entrepreneurs belonging 
to same business clusters are considered. Micro business sectors considered included 
agriculture, transport, food services, tailoring and hair dressing services. In all, five 
clusters were included in the survey.  

3.2. Sampling Technique and Sample Size 

Due to the absence of aggregated data on cooperative groups with number of 
micro entrepreneurs, we considered snowball sampling (chain-referral sampling) 
where an identified micro scale entrepreneur in a business cluster leads us to another 
respondent. In all, we identified an average of three different cooperative groups per 
selected cluster with the same financing purpose but different social identity. We got a 
total of 15 cooperative financing groups for micro scale enterprises. Also, each 
identified group has an average number of 15. In all, a total of 225 micro scale 
entrepreneurs were identified for sampling. In line with the goal of the study, only the 
micro enterprises with record of benefit from cooperative financing were selected. We 
collected the data in the months of July to October, 2018. A structured questionnaire 
was designed on a scale of ‘1’ to ‘5’ defined as ‘strongly disagree’ to ‘strongly agree’. 
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The sampled micro scale enterprises are distributed into agriculture (8%), transport 
(3.2%), food services (11.2%), tailoring (44.7%) and hair dressing services (39.9%). 
Out of the total of 225 questionnaires distributed, 86.22% (194) of the questionnaires 
were retrieved. Data collected was fitted to a descriptive and inferential statistical 
model. Data collected covered information on micro firms and entrepreneurs’ 
characteristics, volume of finance and employment band.  

3. 3.3. Empirical Results and Findings 

3.3.1. Descriptive Data Presentation 

Characteristics of micro scale enterprises are presented in Table 1. Most 
(61.85%) micro firms ranged between 2 and 9 years of business age; 25.8% of the 
micro firms are less than 3 years of business age while 12.4% are 10 years and above. 
The results suggest that the sampled micro scale firms have been in existence for a 
number of years as business enterprises. This indicates the sustainability of the 
enterprises and buttresses the need to ensuring its survival for lasting economic 
contributions to the larger business society. The level of involvement of these 
enterprises in cooperative activities however varies; 51.6% have successfully formed 
part of relevant business cooperatives for a period between 1 and 5 years. This is the 
most among the sampled enterprises. Furthermore, 15.5% of the micro firms have 
between 6 and 10 years of cooperative participation while 22.7% have been involved 
in cooperation for the period between 11 and 15 years. Surprisingly, a percentage was 
found for micro firms with cooperative experience above 15 years (10.31%). With 
these results, an indication of longer participation in cooperation as a means of 
business survival is indicated, while the quest for necessity of cooperatives 
membership for micro business firms is further opened for discussion. 

Table 1 

Micro Scale firms’ Characteristics 

Variables Description Frequency Percentages 

Firm Characteristics    

    

Age of the firm (years) < 3 50 25.77 
 2-5 63 32.47 
 6-9 57 29.38 
 10 and above 24 12.37 
    

Cooperative years of 
experience 1-5 100 51.55 
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 6-10 30 15.46 
 11-15 44 22.68 
 > 15 20 10.31 
    

Size of micro firm (’000) 
(N value)* < 200 ($0.548) 1 0.5 

 201-400  ($0.548- $1.096)  23 11.9 
 401-600  ($1.096-$1.644)  82 42.3 
 601-800  ($1.644-$2.192)  45 23.2 
 801-1,000 ($2.192-$2.739)  43 22.2 
    

    
Employment band 
(number) 1-3 122 62.9 

 4-6   23 11.9 
 7-9   45 23.2 
 > 9     4      2.0 
Mean value of employment 
= 1.69 approximately 2    

Standard deviation = 0.92 
approximately 1    

Minimum  =  1    
Maximum  = 5    

Source: Field Survey, 2018. 

*1 $= N365.00 
 

The asset value of the sampled micro firms measured in Naira currency (1$ = N 
365.00) is also indicated in Table 1 above. Micro scale enterprises with the largest 
size have a value that ranges between $1.096 and $1.644 (’000) and this represents 
42.3% of the sample. The closest has the value size between $1.644 and $2.192 (’000) 
and at a percentage rate of 23.2%. Micro firms with larger size value have a currency 
worth between $2.192 and $2.739 (’000) representing 22.2% of the sampled micro 
scale enterprises. Firms with very low percent of 11.9% and 0.5% are respectively in 
the value range of $0.548 and $1.096 (’000), and less than $0.548 (’000). The value 
size of the sampled micro scale firms describes them as very small business 
enterprises in need of huge financing to boost their resources and widen opportunities 
for increased business expansion and sustainability. 

Furthermore, the employment band of the sample micro firms is indicated to 
reflect the performance outcome of the enterprises. Larger percentage (62.9%) of the 
firms has number of employees between 1 and 3; 11.9% have employment band 
between 4 and 6; 23.2% have between 7 and 9 while approximately 2% have 
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employees greater than 9. The result affirms the characterization of micro enterprises 
as those with less than 10 employees. But, the numbers recorded in this study skewed 
to the lower rather than the upper range of the expected numbers of employees. 
Expectedly, this is probably going to have an implication on employment generation 
and overall growth of a developing economy like Nigeria if there is no improvement.  

3.3.2. Characteristics of the Micro Scale Entrepreneurs 

Table 2 

Micro Entrepreneur characteristics 

Variables Description Frequency Percentage 

Micro Entrepreneur 
Characteristics 

   

Sex Male 100 51.5 
 Female   94 48.5 
    
Age  (years) < 25 60 30.9 
 25-34 75 38.7 
 35-44 47 24.2 
 45 and above 12   6.2 
    
Years of Formal Education < 6   15   8.0 
 6-9   24 12.8 
 Up to 12 years 142 75.5 
 > 12 years     7   3.7    

Source: Field Survey, 2018. 

 
Table 2 above shows the description of the sampled entrepreneurs in the micro 

scale firms. Respondents are largely male (51.5%) with 48.5% of the female carrying 
out the micro business activities. Most are in the active age bracket with varying age 
categories. About 31% are less than 25 years of age; 38.7% are between 25 and 34 
years of age; 24.2% are between 35 and 44 years of age while low percent (6.2%) are 
above 45 years. Years of formal education training also varies with 8% having less 
than six (6) years of formal education, 12.8% have between 6 and 9 years of 
education which translates into post primary education. However, the majority with 
approximate 76% have up to 12 years of formal education, suggesting completion of 
secondary or post primary formal education. Very low percentage (3.7%) has post-
secondary education. To a larger extent, it could be said that most micro scale 
entrepreneurs could read and write and process financial information to the level 
expected of the business size. 
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3.3.3. Volume of Credit Financing by Cooperatives 

Table 3 

Volume of credit provision to Micro entrepreneurs by cooperatives group 

Amount* Frequency Percentages 

 <= 200,000       ($547.945) 4 2.1 
200,001 - 400,000 ($547.945 - $1095.890) 100 51.5 
400,001 - 600,000 ($1095.890 - $1643.836) 53 27.3 
600,001 - 800,000 ($1643.836 - $2191.781) 32 16.5 
800,001+  (> $2191.781) 5 2.6 
Mean = N446,935.57 ($1224.481) 
S.D.  = N175,217.16   ($480.047) 
Minimum  = N105,000.00 ($287.671) 
Maximum  = N900,000.00 ($2465.753) 

Source: Field Survey, 2018. 

* $1 = N 368.5 

 
Evidence of cooperative financing of micro scale enterprises is indicated in 

Table 3. Expectedly, understanding of financial supply to micro scale business should 
be viewed in two levels; credit demands and capital demands. Generally, the former is 
related to raw materials and the ready-made stocks needed by micro firms while the 
latter is linked to plant and the tools needed. But, the interview response from the 
micro entrepreneurs indicated that cash demands is predominant in the financing 
benefit from cooperative groups. Hence, the value in Naira currency (1$ = N 365) of 
the credit provided is indicated in Table 3. Low percentage (2.1%) of the micro firms 
receives cooperative credit that is equivalent to ($547.945). Above average point 
(51.5%), the micro firms receive between $547.945 and $1095.890. Cooperative 
provision of credit value between $1095.890 and $1643.836 was benefited by 27.3% 
of the micro firms. It appears the higher the value of the credit, the lower the 
percentage of micro firms benefiting; 16.5% have received credit value between 
$1643.836 and $2191.781 while only 2.6% have received cooperative credit finance 
above $2191.781.  
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3.3.4. Relationship between Cooperative Financing 

and Micro Scale Outcomes 

Table 4 

Correlation between Cooperative Credit and Micro Scale Enterprises 

Correlations 
 Amount Employment band 
Amount Pearson Correlation 1 .003 

Sig. (2-tailed)  .962 
N 194 194 

Employment band  Pearson Correlation .003 1 
Sig. (2-tailed) .962  
N 194 194 

 
We explored the relationship between the volume of finance made available to 

micro scale firms and employment band in the sampled enterprises using Pearson 
correlation (Table 4). There seems to be no relationship between cooperative credit 
provided to micro scale firms and their employment band. The correlation value 
obtained using SPSS software version 25 is very low (r = 0.03) and expectedly not 
significant. The results suggest possibility of inherent problems with business 
management strategies of micro scale firms. Although the volume of credit finance is 
low and far below the expected range of five million Naira (13,000 US dollars) for 
the micro businesses (CBN, 2014). However, a progressive rate of expansion, relative 
to the available funds is duly expected.  

3.4. Discussion of Findings 

The findings of the study suggest that the characterization of micro scale 
enterprises is a bit exaggerated. Most importantly, the average 5 million Naira bracket 
used to describe the value of micro firms. Our results clearly suggest that micro 
businesses are generally below the 1 million Naira benchmark. Also, our findings lead 
to the assertion that the employment band of micro firms is also below the bracket of 
10 generally being used for classification. The average is 2 while the maximum is 5. 
More importantly, there is more to cooperative financing than absolute attribution to 
growth of micro businesses. Although the financial value of cooperative contribution 
is lower than usually expected for micro firms, there seems to be no significant 
relationship between cooperative credit and micro scale enterprises. 

 



M. S. Ogunmuyiwa, N. A. Sofoluwe 
Cooperative Financing of Micro Scale Enterprises in Nigeria 

129 

4. Conclusions 

The rate of increase in the failing of economies suggests a broad increase in 
business expansionary strategies through adequate support for all forms of businesses 
including the smallest micro ones and micro scale enterprises. Although the marginal 
contribution, based on the associated statistics of micro scale enterprises is narrow, 
the sustained level of performance of micro enterprises is expected to stabilize the 
growth and development drive of any economy. This is possible through stable 
contribution to job creation, expansion of larger businesses and more importantly, 
poverty reduction among the most vulnerable. Because micro scale enterprises exert 
relatively lower demand for finance, the availability of such is not expected to 
constitute any serious challenge. The findings affirm the characterization of micro 
enterprises as those with less than 10 employees. But the numbers recorded in this 
study skewed to the lower rather than the upper range of the expected numbers of 
employees. Expectedly, this is probably going to have an implication on employment 
generation and overall growth of a developing economy like Nigeria if there is no 
improvement.  

Although further rigorous empirical studies are required to properly define micro 
enterprises in relation to cooperative financing, our findings lead to the conclusion 
that while indeed micro entrepreneurs benefit from cooperative financing, the 
magnitude of its contribution for the adequate positioning of micro firms for greater 
economic goods deserve further assessment. Future research might need to address 
the impact of the refund of cooperative loan on small scale enterprises. Also, issues 
surrounding normative regulations of micro enterprises need to be revisited. 
Regulation of co-operative funding for micro enterprise could be vital to restructuring 
future economic policy from the micro business perspective. 

Expectedly, understanding financial supply to micro scale business should be 
viewed in two levels; credit demands and capital demands. Generally, the former is 
related to raw materials and the ready-made stocks needed by micro firms while the 
latter is linked to plant and the tools needed. But, the interview response from the 
micro entrepreneurs indicated that cash demands is predominant in the financing 
benefit from cooperative groups. Hence, the value in Naira currency (1$ = N 365) of 
the credit provided is indicated in Table 3. Low percentage (2.1%) of the micro firms 
receives cooperative credit that is equivalent to ($547.945). Above average point 
(51.5%), the micro firms receive between $547.945 and $1095.890. Cooperative 
provision of credit value between $1095.890 and $1643.836 was benefited by 27.3% 
of the micro firms. It appears the higher the value of the credit, the lower the 
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percentage of micro firms benefiting; 16.5% have received credit value between 
$1643.836 and $2191.781 while only 2.6% have received cooperative credit finance 
above $2191.781.  
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